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CHI EF PUBLI C HEARI NG OFFI CER BENSKO: This is a
public hearing on the energy efficiency demand
response measures, ComkEd Case No. 07-0540, DCEO Case
No. 07-0541.

Good evening and wel cone to the
1 1inois Comerce Comm ssion's public hearing. ' m
Robert Bensko and | will have conducted three public
hearings in the energy efficiency and demand response
measures case for tonights event. The first was | ast
Tuesday in Springfield, last Thursday in Rockford and
t oni ght .

Toni ght we would |ike to hear your
comments on two proposals currently before the |ICC
regardi ng how ComEd and the State Department of
Commerce and Econom c Opportunity can inmplement new
state policy requiring electric utilities to use
cost-effective energy efficiency and demand response
measures to reduce electric consunption.

Comments on anything other than the

subject matter tonight at hand will not be accepted.
| f anyone has a conpl aint about service billing or
any other subject, | ask that you meet with a
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representative fromthe conmpany after the hearing or
call the Illinois Consumers Services Division at
1-800-524-0795.

A new law requiring electric utilities
to use cost-effective energy efficiency and demand
response neasures was approved by the | egislature and
signed by the governor in August of this year.
Ameren, ConmEd and the State Department of Conmmerce
and Econom c Opportunity have filed plans to satisfy
the energy efficiency and demand response nmeasures
and the I CC must approve those plans within the next
two nmont hs.

If you would |like to comment on the
plans tonight, | will call your name in the order in
whi ch you have signed up to speak. \When called upon,
pl ease state your name clearly and spell it for the
court reporter, who will make a transcript of all
comments presented tonight.

When you come up to speak tonight,
watch the cord that's there by the podium Copi es of
Ameren's, ComEd's and DCEO s plans are avail able on

the 1CC Web site at ICC.Illinois.gov and you can file

4
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comments through our Web site as well. Ener gy
efficiency and demand response information is at the
top of the main page -- Web page and there are
directions on how to file coments.

The docket nunmbers in these cases are
07-0539 for Anmeren, 07-0540 for ComEd and 07-0541 for
DCEO s pl an. We will begin with a summary of the
pl ans from ComEd and the Department of Commerce and
Econom ¢ Opportunity before we take comments. I f you
have questions, please reserve themuntil after the
briefings are concl uded.

At this time, 1'd like to ask Sharon
Hill man, vice president of marketing and
environmental programs, to begin. After the
conclusion of ConmEd's presentations, M. Hans
Det wei | er, deputy director of Energy and Recycling,
wi Il present DCEO s plan and then there will be -- a
guesti on-and-answer period will follow.

Are there any procedural questions
before we start?

(No response.)

Seei ng none, M ss Hill man.
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PRESENTATI ON

BY

MS. SHARON HI LLMAN:

Thank you for com ng out on a snowy
ni ght and |I'm happy to be here to wal k through
ConmEd' s prograns. First of all, we wanted to set the
background for what were some of the policy
components of these progranms and why we, at ConmEd,
are so supportive of these prograns, the |egislation
that created them and why we're very -- working very
hard to bring these programs to our custonmers in the
state of Illinois.
In terms of understanding the inpact

of this plan on the state, the three-year portfolio
will reduce energy consunption by about 1.2 mllion
megawatt hours by the end of the third year, which is
t he same amount of energy it takes to power about
140, 000 hones in one year. It will reduce peak | oad
by about 330 megawatts, that's equivalent to one very
| arge peaking facility or a freestanding one station
coal facility. It reduces carbon, equivalent to

removi ng 100, 000 cars from the road. And on a net
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present value basis over the |life of the measures in
t he program it saves consunmers $155 mllion and
that's after all of the program costs.

The other thing that is significant is
that this legislation and this plan -- those pl ans
filed by ComEd and Anmeren when combined will really
place Illinois at the forefront of energy efficiency
in this country. The state of Illinois, it could be
projected by year four be the second only to the
state of California in terms of megawatt hours saved
on an annual basis and it really does position

I1linois and the providers of these services in

I1linois as national |eaders. ComeEd will rank third
amongst utilities in the nation in terms of delivery
of its energy efficiency programs. Only -- the

utilities that will be larger at this point will be

Sout hern Gas Electric and Southern California, both
of which have significantly nore customers than
Commonweal t h Edi son.

Some of the background on the
| egi sl ation and the plan that we filed, you can see

here the first bullet point walks through how many
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megawatt hours are the goal for ConEd and that's the
goal for the progranms offered by the conbination of
Comonweal th Edi son and DCEO. ConEd manages about
75 percent of the portfolio, DCEO manages about

25 percent of the portfolio and as you'll see |ater
on, DCEO prograns are particularly targeted at the
public sector and other agencies that make sense
given DCEO s state | eadership role.

In the legislation, there is a bal ance
bet ween the goal and how nuch energy efficiency to
achi eve and what we spend to do that. There's a
spending cap in the legislation that, in essence,
l[imts the increase to the customers' total bill,
both the energy conponent and the wi reless component
of their bill to half a percent and that half a
percent increases by half a percent for four years,
so that by the fourth year of the program the
maxi mum spendi ng i mpact on customers' bills will be
2 percent.

As | nmentioned earlier, the net
benefits were bill reduction of the portfolio of

$155 mllion over the life of the portfolio measures.

8
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And in accordance with the Act, we filed our plan at
t he Comm ssion on November 15th. It's a three-year
plan. As | will explain in nore detail later, the
program roll out, assum ng Conm ssion approval in
February, the Comm ssion has 90 days under the

| egislation to review and approve the plan, we begin
in June of 2008 and gradually ranp up over the

t hree-year planning period.

Anot her components that is inmportant
is that programs will be offered to all custonmer
groups; residential small C&l, large C&l . There are
programs in there portfolio for all customers and
it's really our goal under this legislation to
achi eve the kilowatt hours savings across all
customer groups and to do that at a m nimal cost as
possi bl e.

This really just recaps some of the
information that you've already seen. \What's
i mportant on this slide is the estimted charge for
our customer. It is less than a tenth of a cent in
the first two years and grows to just over a tenth of

a cent per kilowatt hour over that time frame, and
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i mpact on residential bills over the Iife of the
three years starts at under $2.50 a year and rises to
alittle closer to $10 by the tinme you get to the
third year and that's before any benefits that the
customer woul d receive. For | arger C& custoners,
the 400 KWto 1 megawatt customer group average bil
i mpact on annual basis could be around $250 to a
little over $700.

One of the things that was very
i mportant to ConmEd, to DCEO and also to Ameren in the
process of putting together the plan was to have a
very open and transparent stakehol der process. W
held four very large neetings along with very many
one-on-one meetings with key stakeholders. This
slide outlines who sonme of the key stakehol ders were
and these are largely parties that were involved in
the environmental conmmunity in the devel opment al
| egi sl ation, consumer advocates, |arge custoner

representatives, municipalities, including the City

of Chicago and -- so it started with a very broad set
of input. We also brought in national experts for
our second stakehol der neeting. I11inois has been a

10
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little lag in some of the other states, in particular
on the West Coast and the East Coast, in the

i mpl ementation of its energy efficiency programs, so
there's a lot of expertise that we wanted to mme to
hel p us nmost effectively launch these prograns, so we
brought in national experts. We al so brought in
representatives from Excell Energy, which is a
utility in Mnnesota, which has had utility energy
efficiency programs for many years. W wanted to

| earn and incorporate all of that know edge in our
program pl an.

We had our final stakehol der meeting
just before the filing. That was an extrenely broad
meeting and by the time we got to the fourth meeting,
we had over 400 hundred stakehol ders registered in
our database as interested stakehol ders that either
attended one of the meetings or asked for information
out of those neetings. The final meeting was nuch
broader in that we invited key infrastructure
suppliers such as lighting providers, consultants, et
cetera, who will be very key to devel oping the

delivery of the programs to customers as well as we

11
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invited, in ConmkEd's case, all 19 of the retai
electric suppliers to the neeting.

This slide is meant to give you a high
| evel of understanding of how we think about these
progranms and how the progranms fall out by customer
type. One of the challenges here is that we need to
make this sinple for customers. So our marketing
phil osophy, which is based on best practices analysis
of energy efficiency prograns across the country, is
to have customers phasing program solution sets. So
if you | ook under the programline what we -- we want
to make it easy for the customer where the customer
can conme to a Web site or can call us and have
gquestions and say, What kind of customer am 1 ? Oh,
|'m a residential custonmer, | go here, these are the
programs for our residential customers.

So the five buckets that we anticipate
havi ng as our market base to customers, at | east
initially at a high |level are residential, business,
nonprofit organizations fall in the category of
busi nesses as they are a C& customer, public sector,

schools and | ow-income progranms. As | nentioned

12
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earlier, DCEO will manage about 25 percent of the
program funding and their main focus is in the public
sector, schools and the | ow-inconme prograns.

Another itemthat 1'd |like to point
out here is that education and market transformation
is very key, especially since we're at a starting
point for this state and this is an area where we've
taken a fair amount of stakehol der input and we
continue to |l ook for stakeholder input in this area
in our ongoing stakehol der processes which, as we
explained in our filing, our plan, that we plan to
continue to have an ongoi ng stakehol der process. The
st akehol der process didn't stop at the time of
filing, it will continue because stakehol der i nput
will be even nobre critical once we begin program
devel opment and program | aunch.

And, so -- one of the areas also where
we had a | ot of stakehol der inputted during our
process was the |large buildings and for customers on
i ndi vidual nmeters, access to data and having the
access to that data be part of the program W heard
t hat . That is incorporated in our program plan to

13
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make that available for building owners as well as
any custonmers that have individual meters who
participate in our energy efficiency programs wl
have access to our automated energy insight on-1line
program

' m going to spend the next couple
slides tal king specifically about each of the nmajor
program budgets and buckets. You will notice that
not all programs will be |aunched in 2008. The
program years are a planned year that runs from June
to May. We will be launching in June 2008. The
programs that are |ess conplex, geared towards
harvesting some of the | ow-hanging fruit of energy
efficiency in the state of Illinois, lighting -- |
have a |lot of lighting enmphasis because of the state
of the devel opnent of energy efficiency in the state
of Illinois, there's a huge potential in a short time
frame to get a |lot of the benefits fromlighting
programns.

Progranms that will be |aunched in
either the second half of the planned year 2008,

which is basically January 2009 or in year two are

14
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bei ng | aunched at a del ayed state either because we
need to develop infrastructure to deliver those
programs in the state. An exanple being air
conditioner, HVAC, residential, in particular
targeted programs will require us to recruit, train
and certify HVAC providers to make sure that the
prograns are actually inmplenmented properly to obtain
the projected energy efficiency goals, so that's an
exanmpl e of progranms that will be |aunched in 2009

because of the need to build infrastructure in this

st at e.

Anot her conponents of the progranms
that you will notice, especially when you | ook at the
residential sector, is that our whole house prograns

are focused on all electric homes. There's a reason
very specific to the legislation because of that that
| wanted to explain. The | egislation applies only to
the electric utilities, it does not apply to gas
utilities and the current interpretation of the

| egi slation also is gas savings that would come from
t he programs that were whole house do not count

towards something called the total resource of cost

15
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test. Under the |egislation, all progranms have to
pass a total resource cost test. Because ConEd's
service territory has very high I evel of gas space
heat penetration, we've had to focus our progranms in
order to pass that test on either all electric homes
or on the electric conponents within a honme. So, for
exampl e, our new construction programw ll focus on
l'ighting and building those relationships with

devel opers that focus on |ighting and other al

el ectric applications.

In terms of residential prograns, the
first program most of our customers are famli ar
with. For the last two years, ComkEd has run, based
on sharehol der dollars, Change a Light, Change the
World bulb Iighting programs, CFLs in the fall. The
size of that program over the |last two has been has
been a little over 2 mllion bulbs. W have very
successfully been able to nove and place those bul bs
and the size of the residential |ighting programin
the first year is about two and a half times the size
of the program that we have been running for the | ast

two years, so that's an area where we have had a | ot

16
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of experience locally, a ot of infrastructure in
pl ace and we'll be ready to |launch that inmmediately.

Anot her program we plan to | aunch
i medi ately is appliance recycling, which is largely
focused at second and over 10-year-old refrigerators
and freezers as well as wi ndow air-conditioning
units. The concept here is to take energy costs off
the market, make sure they're off the market and al so
recycle them. As | learned in the process of working
on this plan with the |atest of the art recycling,
the benefits from a global greenhouse gas perspective
of those prograns are actually greater fromrecycling
t han actually renoving the appliances fromthe grid,
so that is a program that we do plan to | aunch
i mmedi ately, and we're also working with Ameren and
DCEO, we want to attract a high tech appliance
recycling to the State to maxim ze the benefits of
this program so that is part of our strategy.

Al so nmentioned earlier a multi-famly
all electric sweep. Obviously in Commonweal th
Edi son's service territory, we do have a fair number

of all electric multi-famly customers, that's the
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| argest conponent of all electric, concentrated both
downt own and out in the suburban areas.

As | nmentioned earlier, HVAC, which
when you think about air conditioning, air
conditioning in a single-famly home is typically
with central area, it's typically about two-thirds of
their summer electric bill and -- so it's very
i mportant to inprove efficiency of both existing air
conditioning as well as new installation that wl
require us recruiting, training and certifying
vendors and those programs will be |aunched in June
of 20009.

Also for June of 2009 would be an
advanced |ighting program ai med at new construction
mar ket. Part of what we have to bal ance here is a
gradual ly increasing amount of funding for the
programs with a need to hit the kilowatt hour goals.
Obvi ously new construction in the long run reaps
great benefits because you get to start from square
one, but you don't actually get to take advantage of
the kilowatt hours until the construction is

conpl et e. So we have to phase into that and for the

18
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new construction for the residential sector, we'll
focus on incentives for home builders for |ighting.
And, simlarly, for single-famly home energy
performance, it would be aimed at improving the
efficiency of all electric single-famly hones. We
don't have a huge number of those at Commonweal th
Edi son, but there's enough that we think that that
programis nmerited. It also hel ps those customers
who are using electric for their heat.

| neglected to mention earlier but,
really, we're supportive of these progranms for two
real key measures. One, it gives customers a tool to
help them i nprove their home environment and save
money on their bills; and, two, it is good for the
environment .

Commerci al and i ndustrial prograns,
simlar to the residential programs, they will have a
heavy enphasis on lighting because there's a | ot of
opportunity for lighting in our service territory.
W will |aunch a sinmpler or prescriptive prograns
i mmedi ately in June. An exanple of that being, there
wi Il be incentives for changing out an inefficient
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T-12 light fixture for a T-5 light fixture. Those
will be very prescriptive and there's a fairly
detail ed explanation of the types of prescriptive
progranms and rebates that we expect to have in the
pl anned filing, and that will be |like all progranms on
a first-come first-serve basis. Comkd, DCEO, Aneren,
we are all motivated to this in the nost
cost-effective manner as possi ble because our
performance is measured based on achieving the
kil owatt hour goals, so we would be highly notivated
to bring customers into the prograns as quickly and
effectively as possible.

In the fall of 2008, we expect to
| aunch a custom program A custom program will be
for larger customers, in particular, our C&l
customers who have specific energy efficiency
projects that they want to do at their facility.
They will be able to bring proposals to the conpany,
go through an engineering review and we wil
determ ne incentives on a project-by-project basis.
General, overall rule of thumb, especially for the
C&l prograns, is to provide enough incentive to bring

20
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t he payback to the customer down to about a two-year
payback and that goal is generally based on best
practices research.

We al so want to make sure that we
reach the small est and the hardest to reach of
commer ci al industrial customers and those are the
smal | watt meter customers, many of them do not own
or control their own facility. W want to figure out
who they are, we want to help get them identified, we
want to give them enough information so they can go
to their | andlords to encourage their |andlords to
participate in these prograns. So we will be doing a
CFL fulfillment program where we will mail them
postcards and if they return the postcard, they wil
receive an energy efficiency kit that will include
CFLs and tips and information about how to further
i mprove their energy efficiency.

We used this approach with our
| ow-i ncome customers this year with our |ighting
program and had a phenomenal hit rate. W had over
45 percent of the customers return their postcards to

get the energy efficiency Kkit. | think that is
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probably a marketing record for fulfillment. Think
about it, when you get a postcard in your house, how
many do you actually return that, so we're going to
take that same approach with the smaller, harder to
reach C& custonmers.

We also plan to launch in January of
2009 a retrocomm ssi oni ng program and
retrocomm ssioning is basically a way of determ ning,
i mpl ementing |l ow to no-cost measures in existing
buil di ngs for energy efficiency savings. W received
a | ot of stakeholder input that customers would |ike
to see nore of this in the plan, so we increased it
from where we started. And the other thing that I
want to share with you tonight is that if this takes
off, if the market for that is here in our service
territory, this is an exanmple of where we would use
the flexibility that we hope to get fromthe
Comm ssion for the plan of funneling more doll ars
towards this program because it will be very
cost-effective. We think it may take a little time
to build market awareness and support for this, but

we're very commtted and do understand and took
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st akehol der input that this would be an inportant
program

And finally, C& new construction to
| aunch in June of 2009, and that would really provide
desi gn assistance and incentive to building designers
and devel opers and architects for building nore
efficient buildings here in our service territory.
ComEd has an existing econom c devel opment and new
busi ness function, so part of how we will |everage
this is we are obviously aware when new busi ness

comes to both our econom c devel opment efforts and

our new business process, so this will just take time
to reap kilowatts because -- especially in C&l
construction cycles it will be anywhere from a year

to three years between design and actual conpletion
of the building.

There slide is meant to talk a little
bit about how do we see the programs evol ving over
time. As | nmentioned earlier, because Illinois is in
a -- relative infancy in terms of energy efficiency
programs, we have a lot of fairly |low-tech best
practice base solutions that are included in the
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first three-year plan, but we do realize that over
time we're going to need to nove towards the nore

hi gh-tech avenues of energy efficiency, smart homes,
smart grids, what we consider to be the conversions
of energy efficiency and peak | oad or demand
response. This is very related to other activities
that will be going on during this three-year
first-year plan period where we all know that noving
to automated neters and smart meters is a topic in
ot her venues at the Comm ssi on.

And, so, we basically see this
evol ving where the first three-year plan is taking
tried-and-true neasures with a small R & D conponent,
there's about 3 percent allowed under the |egislation
R & D and evolving that in the second three-year
pl an.

Wth that, it pretty much concl udes ny
presentation. This slide, it just lists other ComEd
programs that are not covered under the energy
efficiency plan that are either funded through other
exi sting regulatory mechani sms or ConmEd sharehol der

dol | ars. | just wanted to share with everyone some

24



10

11

12

13

14

15

16

17

18

19

20

21

22

of the other prograns that we already have in place.
And in conclusion, | just want to talk
alittle bit about the tinme line from here on out.
As | nmentioned earlier, on the legislation, the |ICC
decision is scheduled to be conpl eted by
February 15th. The program | aunch is June 1st.
Bet ween February 15th and June 1st, we will have a
| ot of outreach. We will also begin the procurement
process for vendors to help us -- and partners to
hel p us deliver the programs. W have ongoi ng
| egi sl ati on, sem annual reporting to the Conm ssion
and stakehol ders, as | mentioned earlier. ConmEd is
commtted to an open and transparent key stakehol der
process and we're currently working with stakehol der
parties to figure out what should be -- the details
be of a |l onger-term stakehol der process, but we would
envi sion that that would be at |east quarterly and
more frequent than that, probably in the early stages
of the prograns.
And we do understand the inportance of
customer education and outreach. | mentioned a
l[ittle bit about that when | tal ked about the
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sol ution buckets and we're very excited about
bringing these opportunities to our customers, both
to help them save noney on their bills and to help
the environment. Thank you.
CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank you
very much.
Hans Detweiler will speak from
DCEO.
PRESENTATI ON
BY
MR. HANS DETWEI LER:
Thank you all for comng tonight.
It's a pleasure to be here. Sonme of you have heard
this before. |f you haven't heard this before, then
Il will try and at | east make it appear as though |I'm
giving this for the first time.
DCEO in the design of this overall
portfolio -- basically, we talked to a | ot of
di fferent groups, we put those groups in two
cat egori es. One is what we call stakehol ders groups,
these were basically active in the |egislative

process in drafting the original |egislation that we
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are now fulfilling with the plan that we filed on
November 15th. And then the other groups are the
groups that are the sort of key customer classes and
ot her state agencies that we are going to be working
with in inplementing the efficiency portfolio
standard. So, in particular, a |lot of the nunicipal
groups.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Hans,
excuse nme, can you speak a little |ouder for the
court reporter.

MR. HANS DETWEI LER: Sur e.

In terms of how DCEO went about
designing the overall portfolio, basically, there
were a couple of key decisions that we made. We made
t he decision that we would adm nister the |ow-incone
progranms and in consultation with the utilities, we
made the decision that the definition of public
sector entities that would be eligible was on the one
hand fine, we would nmeet the 10 percent threshold as
defined in the |law, but then on the other hand, we
woul d al so serve other public sectors entities;

namely, state governments and the universities as
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well. And then finally, we made the decision to sort
of |l everage on DCEO s existing expertise and
experience that we would go after sort of market
transformati on training programs which are critical
to the long-term success, nmeaning the |onger out-year
goal s of the overall portfolio.

And when you sort of conbined those
with the factors that we've tal ked about here, the
statutory requirements in terms of serving the public
sector and the |low-income sector, partnerships with
state agencies, |everaging the current programs,
needing to meet the three-year goals within the cost
cap and meeting the longer-term goals after that,
from that point that the big picture -- the portfolio
really designed itself.

A coupl e of other key points in terns
of the portfolio design, there are some things which
are not entirely evident in the filings specifically,
but they have a definite inmpact about how we went on
designing the portfolio. Have ot her funding sources
in addition to the efficiency portfolio standards
which we're using, in particular, for some sort of
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adm n costs. We have federal funds, we had a

formula -- formulaic federal grant every year that's
around $1.8 mllion in support of energy efficiency
programs. We have other state funds such as the
Energy Efficiency Trust Fund, we also applied for and
receive their conpetitive federal funds and there are
occasi onal funds fromthe Illinois Clean Energy
Communi ty Foundati on that we receive for various
progranms such as codes and training support and
things like that as well. So it's sonmething that's
not necessarily imedi ately apparent in the filings
that we're getting additional support from some of

t hose ot her funding sources.

Anot her thing that's worth noting is
that DCEO really has taken the burden of doing the
training progranms and the market transformation
programs. The only reason that we were able to do
t hat was because when we were negotiating the 75/25
split with both of the two utility conmpanies, they
both agreed that we would split the funds, we would
make the 75/25 split on the basis of dollars and,

t herefore, DCEO could effectively underperform on the
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kil owatt hour goals in order to allow us to run
training programs which everybody agrees are very
i nportant, everybody seems to agree are necessary to
meet the |longer-term goals of the portfolio standard
but which are difficult to inmpossible to measure what
t he actual kilowatt hour reductions are that comes
from those kinds of prograns, so that shows up on the
portfolio as an under performance of kilowatt hours.
In terms of the overall breakout of
the program so the -- there's the public sector, the
| ow-income and then technical assistance, education
and training, market transformation programs, now the
way the statute works in terms of the |ow-income
programs -- I'msorry, in terms of the public sector
programs, there's a requirement that we spend at
| east 10 percent of the overall portfolio which is at
| east 40 percent of the DCEO, 25 percent, if you
follow that, on the first three sectors, the
muni ci pal, the K through 12, and the comunity
col | eges. Now, we additionally decided going beyond
that -- we will certainly meet that statutory

requirement, but we're also going to support
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universities and state facilities as well as other
projects fromthe first three categories that go
beyond that 40 percent or 10 percent requirement. So
overall we're estimating that we'll spend 65 percent
of the total fund on public sector prograns.
Generally we find those to be very cost-effective.

The | ow-income sector would be about
25 percent of our portfolio and the |ow-inconme
sector, unlike the public sector, what the statute
says you are to spend the pro-rata share for the
| ow-i ncome sector, so it's not that we can spend at
| east what the low-income sector is contributing in
terms of the total power purchases in the state --
bet ween the market share in the state, it's that we
have to spend, basically, exactly that, whatever
their share is. So that will be approxi mtely
25 percent.

And then in addition, both technical
assi stance to help people with various types of
assessnments -- customers with various types of
assessnment and education and training.

This just gives you a quick breakout
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in terms of what the overall estimted size of DCEO s

portfolio is, it's around 13 mllion, ramping up to
14 and a half mllion by the time you get to year
t hree.

And then to spend a little bit of time
on the breakout of different program areas, in ternms
of the public sector, | think what you'll see and
certainly this is very much by design is that this
program mrrors significantly what you are seeing the
program offerings of two electric utilities. So the
overwhel mng majority of dollars are going to go into
the prescriptive and custom progranms and the
prescriptive programs will vary at maybe, not 100
percent |evel of detail but at a very high |evel of
detail, we'll watch the offerings of Ameren and
ComEd. So if you are a vendor that is |looking to do
lighting retrofits, it's not going to matter to you
too much; if you're in market of schools or town
halls or your in market is private conmerci al
busi nesses, the incentives are going to | ook pretty
simlar.

The custom program we definitely have
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built a customer program and we hope to find very
cost-effective opportunities in the custom space. W
are a little bit unclear beyond sone sort of obvious
targets which are universities, |abs, hospitals and
electric railroads. W're a little unclear how big
that |l ong-term custom space is going to be. | mean,
if you got a lot of, basically, municipal commerci al
bui |l di ngs, nobst of their need for energy efficiency
services are going to be meet through the
prescriptive program | don't think we know the
answer to that yet, we'll see how that goes. W need
some freedom to adjust on an ongoi ng basis for that,
but we anticipate the lion's share will be
prescriptive, but we need to have the option of the
custom si de.

Simlarly, we're going to offer a new
construction program which is basically going to be a
per kilowatt -- |I'msorry, a per square foot paynment
as the -- as you exceed building codes for specific
projects, so if you are 10 percent or 20 percent
beyond the building code, then you get escal ating

payment per square foot for those facilities.
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And then in its own very distinct
corner, there's the Lights for Learning Program
This is not a program which is aimed at reducing the
| oad of schools themselves, it's an educati on program
which is run through the schools through their
fund-raising groups where you got school fund-raising
groups that are selling ConEd florescent or other
energy efficient, LED, for instance, |lighting and
they use that as a fund-raiser and you actually do
get to count as those are installed kilowatt hour
reductions that result from that program

In the |l ow-income sector, DCEO has run
a nunmber of |ow-income prograns for an extended
period of tinme. In fact, the first program which is
model ed on the energy efficient affordable housing
construction program which, literally, we've run
since the 1908s, we've never had enough funding to
adequately serve the demand, so we're very nuch
| ooking forward to the additional resources made
possi bl e through the electric energy efficiency
portfolio standard to run this program

Basically, the way to think about the
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first two programs is on the gut rehab and new
construction, if you' ve got devel opers that are doing
either new construction of multi-famly or new
construction of single-famly or if you've got gut
rehab on existing multi-famly housing and if you are
willing to take an entire menu of options and do the
entire group of options, make all of the list of

energy efficiency imrovements that are recommended,

t hen you got get a standard payment per unit. I f,
however, you are not willing to take an entire |ist,
you are not willing to do the entire group of those

i mprovenments, then are you not eligible for that
program | nstead, you would go into what's called a
moderate rehab program that's one where you could
pi ck and choose off of the menu and do it that way.
W do find that we're going to get better -- nore
cost-effective results from the conmprehensive
program but just because of the scale of the program
that we're | ooking at, there's not enough demand, we
don't think, to do the whole | ow-income program
portfolio through just that program we need to get
as many of the opportunities where there's just --
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they're doing more Iimted rehab in the facilities
and, so, that's what that moderate rehab programis
about .

The rempdeling of the single-famly
homes, this is getting at existing |low-income
single-famly homes, it's a hard nut to crack. W're
| ooki ng at some partnerships with Shore Bank and a
number of other entities to do this. W want to have
an opportunity out there -- it's not going to be a
huge dol |l ar program but we want to nake the effort
to see what we can do in that area.

The direct install program this is
really command and control partnership with other
state agencies |like the Department of Healthcare and
Fam |y Services where we've identified custonmers that
are in the low-inconme class, you go in and, you know,
you replace the lights, you replace the fridge, you
do those kind of things and count those kilowatt hour
savings. That is not going to be nearly as
cost-effective as the new construction and the gut
rehab progranms, but it's -- we're going to need a m x
of everything to neet the overall portfolio goals.
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The technical assistance prograns,
these are basically different ways of providing
assessnments to customers to help themidentify
cost-effective energy efficiency opportunities. W
have the existing SEDAC Center at the University of
II'1inois School of Architecture. Basically we're
going to be expanding this program It's currently
only available to private small business, we're going
to make it available to public sector entities as
wel | .

Simlarly, for -- even for |arger
customers, you've got the LEAP Program which is a
rebrandi ng of our existing manufacturing
energy-efficiency program It's really a program
which is designed currently to provide managenent
practices assessments so -- hel ping senior managers
understand how they're going about making energy
deci sions, what are the processes that they need to
have in place as they're maki ng energy decisions and
then what are the technical assessments that follow
from that. So we're going to rebrand that as LEAP,
the | arge Customer Energy Analysis Program So,
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again, public sector -- large public sector entities
will be available for that as well and the goal of
both of these progranms is to drive people to both --
drive customers, both public and private, into either
t he ConmEd, Ameren or the DCEO custom and prescriptive
prograns.

Finally, education and training
progranms, basically, a conmprehensive sweep, we're not
going to be able to do all of these conpletely, but
we're going to have to prioritize which ones wil
have the greatest inpact in ternms of the ability
of -- the utility of these programs supporting the
| ong-term goals, the |ater out-year goals of the
electric portfolio standard. So, you know, for
instance, the commercial contractor's end of life
repl acement and rehab program we know that there's a
| ot of guys that are out there that are replacing
HVAC equi pnent as it fails. It's a great opportunity
for themto do right sizing, to recommend nore
efficient equi pment and to | ook at nore conprehensive
packagi ng of what el se can happen in the same

facility at the same time; but, really, in the actual
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worl d of the contractors that are doing that work

t oday across Illinois, they're really not paying nuch
attention to energy efficiency right now and, so, we
think there's a great opportunity to build the skil
set, that's just one exanple; but in commerci al
residential, industrial and codes, there's a great
opportunity to build skill sets of the energy
efficiency and would be energy efficiency service
providers in all of those sectors around the state.

In terms of the initial inmplementation
of this, we've produced deemed savings. These
savings, if approved, would apply to the initial
peri od. If in, through the coll aborative process or
t he eval uation process, if it's determ ned that
there's a problem with those and we need to go with
somet hing el se, then the revised standards would
apply going forward but would not apply
retroactively.

In terms of the overall collaborative
process, it will be an advisory party -- panel wth
all of the key parties participating in the process.
They played a | eading role in drafting the RFP and
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circulating -- selecting the evaluation firm and
ongoi ng program desi gn analysis and recomendati ons.
Al'l of that would be funded out of the 3 percent set
aside that was established in the statute.

When you | ook at the overall inpact
and the goals, not just of the standard -- not just
of the energy efficiency standard, but also of the
RPS, so this is for both -- not just DCEO, but also
Ameren and ConEd, you get a .7 percent reduction in
total kilowatt hours delivered, which is 6.3 mllion
megawatt hours, 2,400 megawatts of capacity of
renewables -- wind energy is the assunption there --
installed, significant carbon reductions, significant
job recreation, both from noney saved on the energy
efficiency side and from the econom c activity on the
renewabl e energy investment side and a total of 2 and
a half billion of new econom c stimul ators.

This is the same data just displayed
graphically and, again, as M. Bensko indicated, al
of this material is available for people in the
future and that is it.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank
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you.
MR. HANS DETWEI LER: Thank you.
CHI EF PUBLI C HEARI NG OFFI CER BENSKO: | "' m goi ng
to go out and get the other sign-up sheet. I f there

is anyone in the room that would like to speak on the
record tonight and you haven't signed up on the
sign-up sheets, | ask you to please go do so at this
time.

As Hans said when he started, this is
the third time that we've heard a |lot of this stuff
and most of you in the room have heard the -- you
know, the reports from ComEd and DCEOQ. Now | want to
hear from the public and I'd |like you to use the
m crophone so that the court reporter has an accurate
record. | ask that you step up to the m crophone,
state your name and spell it so that she can get an
accurate record.

So the first person I'd like to cal
on is M ke Stanch.

STATEMENT
BY

MR. M CHAEL STANCH:
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My name is M ke Stanch, I'm the owner
of Stanch Lighting and Energy. | ve been in the
energy efficiency business since 1992. | ve been
running my own business for about seven years. I
provide lighting design and inplementation services
and al so renewabl e design and i nplementation services
and just recently, | made an agreement with schools
for energy efficiency to be their independent sales
rep for Illinois.

|*ve been in the Chicago area for
13 years in this business. | moved here from
M nnesota with a lighting retrofit conmpany and we
came here without a state program but wi th high
electric rates that we knew about which were higher
t han M nnesota, probably by about 20 or 30 percent;
and then also very little had been done anong the
customers in this area. The business has been steady
and growi ng over the years, but |I'm ecstatic that we

finally have an energy efficiency portfolio standard

in IIlinois and that it will beconme -- it will be
i mpl emented in 2008. It's been a long time com ng
and this will really incentivize customers to do
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energy efficiency upgrades on a w despread basis.

As to the specific plan, | feel
overall it's a good design for pronoting energy
efficiency activity. | think it's a little too

overreliant on give aways for CFLs but, you know,
t hat should evolve to a nore permanent solution down
t he road.

The one thing that | would say is that
the key in these programs is to train and equip
trades allies with the informati on assi stance to
i mpl ement these nmeasures. If you don't do that, you
know, you are going to have the greatest plan in the
world, but it won't -- nothing will happen.

My initial experience in energy
efficiency was with Northern States Power in
M nnesota and also with Focus on Energy in Wsconsin
and it was a very positive experience, a very
exciting time in M nnesota for energy efficiency.

The filing -- as far as | can see, the
filings by both the State of Illinois and ComEd
reflect the best practices and the energy efficiency
area. Il linois gets the benefit -- | mean, they're
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kind of a |ate-comer to this, but they get to |earn
from others' m stakes that have happened in the past.

And in conclusion, | |look forward to
wor king with these programs from ComEd, Aneren and
the State of Illinois. It's a great start for a
comprehensi ve approach to energy efficiency in
Il linois. Thank you.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank
you, Sir.

Josh Jones.

STATEMENT
BY
MR. JOSH JONES:

Josh Jones, J-o0-s-h, J-o0-n-e-s. Good
evening, ny nanme is Josh Jones and |'m a cl ean energy
associate for Environment Illinois and |I thank you
for the opportunity to be here tonight. | "' m here
tonight in place of our director, Rebecca Stanfield,
who couldn't be here but wanted to present the
foll owing testinmony.

It is extremely gratifying and
exciting to be able to conmment on the first ever
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Il1Tinois utility energy efficiency plans. Truly a
year ago when we began to talk with |egislators and
ot hers about taking this step in Illinois, there was
a reason to be skeptical that Illinois policymkers
woul d embrace the power of efficiency for electric
customers and until the bill was signed by the
governor, we remai ned only cautiously optim stic that
we woul d see these plans this year. Environmental |y
Illinois is grateful to all those who hel ped to get
to this point in the process.

In a setting such as this one before
utility conmm ssioners where only a very narrow set of
i nterests make recogni zed appearances to discuss a
narrowly defined set technical issue energy effic- --
sorry. It is difficult to convey the enthusiasm
for -- that is building for energy efficiency.

The inportance of these prograns, the
urgent need for elimnating the growth in electricity
demand or the many ways in which taking this step
will touch lives in Illinois and all over the world.
| will take a very brief nmonent to try to do so.

It's worth repeating what you've heard from others,
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t hat these energy efficiency programs will | ower
electric bills, saving Illinoisans mllions of

doll ars each year and, of course, that is one of the
primary concerns of this body.

This savings will help spur econom c
growth increasingly constrained by pressure on
consumers to pay an increasing proportion of their
income on basic needs. In addition, our air quality
will improve as we reduce the need for power fromthe
coal - burning power plants that currently serve our
electric grids and the incidents of asthma attacks,

heart attacks and other health inpacts resulting from

the pollution emtted by these plants will go down.
But the greatest benefit of all is the
reducti on of gl obal warm ng pollution. I11inois'

em ssions of global warm ng pollution is conparable
to many of the nost polluting nations in the world.

If Illinois were a nation, it would rank 24th anongst
the world's nost polluting 200 nations for carbon

di oxi de em ssions, therefore, a state like Illinois
has the capacity to make a difference by reining in
demand and meeting an increasing proportion of demand

46



10

11

12

13

14

15

16

17

18

19

20

21

22

with clean, renewabl e energy sources.

More than mpst states, we can
contribute to the worldwi de effort to rein in the
pol lution that causes gl obal warm ng dramatically by
m dcentury to avoid catastrophic consequences
i ncluding inundation of the homes of 200 mllion
people who live in costal areas vulnerable to sea
rise. Now, these people, of course, are not here
t oday, but they will benefit from these prograns in
combination with simlar work in other states
t hroughout the nation. Up to 40 percent of the
worl d's species will not be able to adapt quickly

enough to ecol ogical changes caused by gl obal

war m ng. Many nmore people will face poverty and
hunger. W will continue to see |longer and nore
severe Western wildfire seasons. W will continue to

see nmore severe hurricanes and fl oods and we wl
continue to see |lower water |levels in Lake M chigan
fall even as nore and nmore people in drought-stricken
areas |l ook to the Great Lakes as a source of water.
Throughout the process to date,

Environment Il1linois has put a high value on getting
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the programs into the field quickly and |I know that
has presented it's share of challenges for the

st akehol ders. Environment 11linois commends ComEd,
Ameren and DCEO for their hard work in building the
expertise and conducting a fair and open process
while meeting the legislation's deadlines.

Goi ng forward, we hope to continue our
partici pation as a stakeholder to ensure that the
progranms neet the standard and deliver the benefits
they are designed to deliver. W intend to
partici pate throughout the inmplementation an
eval uation of the three-year plan.

The Natural Resources Defense Counci
has drafted and subm tted well -consi dered guidelines
for the structuring and conducting -- for structuring
and conducting that process and Environment Illinois
is happy to support those recommendati ons.

So | thank you again for the
opportunity to present these comments on behalf of
Environment Illinois. Thank you.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank

you.
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Ron Jol ly.
MR. JOLLY: Actually, just put my name down
just to register nmy presence.
CHI EF PUBLI C HEARI NG OFFI CER BENSKO: OCkay.
Toni O-r-n-e-l-a-s.
MS. ORNELAS: Same, with the city of Chicago.
CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Anne
McKi bbi n.
STATEMENT
BY
MS. McKI BBI N:

Good evening, |I'm Anne MKi bbin with
the Citizens Utility Board, it's A-n-n-e,
M-c-K-i-b-b-i-n. Energy efficiency and demand
response are really the best ways that Illinois
consumers can take control of their own utility
bills. Ri ght now they face barriers towards
installing energy efficiency equipnent, for exanple,
with high up-front costs or some split incentives
bet ween | andl ords and their tenants, often tenants
pay the electric bill, but it's up to the landlord to
put in energy efficient equipnment or wi ndows, so that
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can be a huge barrier for people even when they know
that energy efficiency will benefit them W're
happy -- we're very happy to see this legislation
start to address those barriers.

Regarding the specific programs, we
appreci ate the stakehol der process, that DCEO and the
conpani es has engaged us in and we were happy to
participate in that.

And the progranms that came out of that
process, we're optimstic that they'l|l be able to
fulfill their goals. W look forward to working with
t he conpanies and with DCEO to ensure that those
programs fulfill their promse in the actual
i mpl ement ati on.

CUB believes that these prograns and
the energy efficiency portfolio and demand response
standards in this legislation are really just the
begi nning of things that Illinois needs to do to
bring the benefits of energy efficiency and demand
response to consumers and we | ook to continuing with
t hat wor k. Thank you.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: Thank
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you.

Dougl as Paul i n.

MR. DOUGLAS PAULI N: Just record that | was
here.

CHI EF PUBLI C HEARI NG OFFI CER BENSKO: s there
anyone else that would |like to speak on the record at
this time?

(No response.)

Seeing none, | will adjourn this
meeting and when the court reporter |eaves, then
we'll do the question-and-answer period.

(Mhich were al

t he proceedi ngs had.)
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